










Congratulations!
You’ve Received an Offer on Your Home.

Here’s What You Can Expect During
Negotiations and Escrow:

My responsibilities will be...

• Review with you all offers, helping you
identify the differences in each.

• Calculate and explain your estimated net
proceeds from the sale.

• Review the Preliminary Title Report to
identify any issues needing corrective
action to be handled prior to the close 
of escrow.

• Obtain for you and the buyer copies 
of all documents pertinent to the
transaction.

• Monitor contingency removals within
the specified time limits or draft
reasonable extensions, if agreed 
upon and needed.

• Make sure all reports and disclosure
documents are received and signed 
by all parties as soon as possible.

• Keep you apprised of the buyer’s
progress through the loan approval
process.

• Assist the appraiser in researching data
relevant to qualifying your property for
the purchase.

• Verify that the buyer’s deposit is
increased in escrow, if called for in the
contract, and that related documents 
are submitted.

• Help you coordinate any corrective 
work that is required to be done at 
the property prior to close of escrow.

• Work with the escrow officer to see that
all documents are ordered and drawn in
a timely manner, such as: the loan
payoff, buyer’s insurance policy, loan
documents, deeds, etc.

• Request that the closing papers be
prepared one week prior to the close of
escrow and arrange a time for you to
sign the necessary documents.

• Accompany you to the escrow or title
company to review and sign the 
closing documents.

Your responsibilities will be...

• Respond to all offers in a timely fashion.

• Clear up problem areas, if any, on 
your Preliminary Title Report.

• Review, acknowledge or sign any
additional contract documents,
disclosures and inspections.

• Provide reasonable and timely access 
to your property for the purpose 
of completing inspections and 
corrective work.

• Provide information that the escrow or
title company and buyer may request,
such as current mortgage payoff info,
home owner association documents, etc.

• Be available to sign closing papers.

• Collect your sales proceeds and celebrate!

Each office is independently owned and operated.



 

Resume
Angela McKendrick

Experience:
1998-Present: Real Estate Agent specializing in single
family, multi-family, condominiums, and land sales.
1994-2002: Marketing Director for McCormick Company.
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Affiliations:
Greater Baltimore Board of Realtors.
Maryland Association of Realtors.
National Association of Realtors.
Residential Sales Council.

Education:
Columbia University
North Carroll High School
Professional Courses sponsored by the National Association
of Realtors.

Community:
Former American Cancer Society “Person of the Year.”
Hunt Valley Community Association.
Greater Baltimore Association.
Scoutmaster Troup 211.

Personal:
Married to Jason McKendrick.
Children: David (31) and Anna (26).
Hobbies: Golf and Tennis.
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Customer References

Sellers...

Fred & Susan Fredericks  23 Elm Street  822-4554

Joe & Lisa Johnson  1400 N. Timonium Road  922-2222

Ron & Dawn Larkin  2311 E. Roundtop Circle  444-3948

Debra Jones  433 Forest Drive  231-6932

Don & Julia Smith  32 E. Running Road  211-4599

Len & Hanna Leonard  443 Forest Drive  343-6798

       

       

Buyers...

Mark & Joan Dawson  2300 S. Timonium Road 666-3033

Suzanne Swift  22 Forrest Avenue 667-9888

Ron & Joan Burns  55 W. Running Road 333-9843

Joe & Ann Reese  321 Pine Forest Lane 222-4563

Robert Johnson  324 82nd Terrace 342-6879

Jay & Sarah Volker  75 Winding Way 234-1098

      

      



 

In Conclusion

You should choose Angela McKendrick because:

• I will provide you with excellent service and support.

• I have made a thorough market analysis of your home.

• I have developed a winning marketing plan.

• I will make every effort to sell your home promptly.

• I have the resources of Better Homes Realty.

Let Me List Your Home Now!




